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The Benefits of Benchmarking

Golf Club Benchmarks

A benchmark is a process of comparison against a standard point of
reference where one can measure or compare actual performance.

How does your golf club stack up?
Benchmarking is a way of discovering if your best
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Our reports help paint you a picture

The reports (sample shown at right) tell you the whole story
based on your golf club or industry standard benchmarks.
How you stand up to them is displayed in an easy-to-read
and understand format using our green-yellow-red light
methodology. You can quckly see where you are doing well,
and where you need to “up your game”.

Let’s GO, together.

We capture your financial and operational data, then ~

illuminate it in a competitive context so you can make G Golf Club Benchmarks

clear, informed decisions. Contact us today to learn more
about our tools and consulting services.

Visit www.golfclubbenchmarks.com or email us at mike@greenlightadvisors.com
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